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RAS „warm water “ eldisstöðvar í UK 



RAS „warm water “ eldisstöðvar í UK 



UK RAS FARMING 

 

The necessity for supplementary heating varies between sites and with species held. However, most sites 
considered that 

 heating was a minor cost,  
and the largest site did not consider heating a significant cost at all.  



“Figures typically quoted were 5% of running costs ... 

With good insulation, a lot of the sites only used supplementary heating for 2½‐ 4 months in winter.” 

UK RAS FARMING 
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Turbot wholesale wet market price 
Difference avg  15% between South and North China 

South China North China
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Turbot Prices  
LaFerme distribution, and Wet Markets 

South China Wet Market North China Wet Market End user price La Ferme





MONDAY, 10 AUGUST 2009 09:46 

THE future of Europe’s most ambitious tilapia farming project looks bleak after investors withdrew their support for the management of the 

Vitafish farm at Dottignies in the Muscron area of Belgium. 

The farm, which had to empty its tanks and start again after disease problems in 2007 has now been hit by declining fish prices, in 

particular the low cost of cod from the Barents Sea and increased Icelandic and 

Norwegian quotas. 

The 15 million euro tilapia farming project claimed to be the largest closed recirculation system in the world when it was launched in 2006 and 

planned to produce 3000 t/yr. After the disease problems, managing director, Joost de Smedt had managed to convince his partners to re-invest in 

the project, to the tune of a further five million euros however it appears that the current economic crisis has stretched their confidence in the 

project too far. 

According to the Belgian website www.dh.be, the Board of Vitafish met to decide on the future of the society on Wednesday and the two private 

partners have decided to no longer support the business. The same decision was made by the Société Régionale d'Investissement de Wallonie 

which held a 23.4% stake in the company. 

http://www.dh.be/


USA 

“….there is some opportunity for a high-quality, locally-sourced, environmentally sustainable filleted tilapia 
product within two venues: the white-tablecloth restaurants, and the high-end specialty and health food 
markets. In these venues, more-educated, more affluent consumers are willing to pay domestic prices for an 
attractive, fresh, delicious product….” 

           

“..U.S. tilapia producers currently rely solely on the live market for profitability, but these markets are fully 
exploited, and are unlikely to generate further industry expansion..” 

 
Lori Marsh Ph.D,  



• One site planned a sales price of £16/Kg, revised this down to £6/Kg, but 

the best price achieved was £3.20/Kg, with a final average of £2.40/Kg 
 
• Sites producing lower value species such as tilapia or catfish indicated that sales at 

£3.00/Kg would provide a viable business, but many were struggling to 

achieve £2.20 ‐ £2.80/Kg. 

 

• Several sites had managed to obtain higher prices by delivering to live fish 
markets 
 



Að framleiða, …skiptir jú máli, …en hvort þú græðir… fer 

algerlega eftir því hvernig þú selur.. 



• Aðrir framleiðendur hafa margir endað í því að selja vöru sína á "live" mörkuðum 
sem erfitt og dýrt gæti verið fyrir okkur að þjóna frá Íslandi. 

 
• Samkeppni við stöðvar með hringrásarkerfi sem staðsettar eru nær mörkuðum.  

 
• Markaðssetning þarf að vera mjög markviss ef árangur á að nást frá fjarlægum 

markaði eins og Íslandi.   

 



kostar bara fullt af peningum 

 


